
101 E. Broadway
Suite 101
Eugene, OR 97401
(541) 345-4860

eebcre.com

The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information.  
Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.

FOR SALE WITH LEASE
1400 Valley River Drive
Eugene, Oregon

Restaurant For Sale
With Assumption of Existing Lease

n	 Full new restaurant build out with equipment, fixtures and furniture

n	 Approximately 4,034 square feet

n	 Seating for 122 customers

n	 $33.00 per square foot triple net

n	 Equipment and fixtures must be purchased with the lease

n	 $425,000 for furniture and equipment

C O N TA C T

Jeff Elder
jeff@eebcre.com

Ashley Hope Elder
ashley@eebcre.com

(541) 345-4860

Licensed in the State of Oregon
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Interior
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FLOOR PLAN
SCALE : 1/4" = 1'-0"

PR
OJ

EC
T 

:

SHEET

OF

JOB No.

DRAWN BY

SCALE

DATE

Th
is

 d
es

ig
n 

ha
s 

be
en

 e
sp

ec
ia

lly
 c

re
at

ed
 fo

r y
ou

r a
pp

ro
va

l a
nd

 is
 n

ot
 

by
 th

is
 o

ffi
ce

 a
s 

a 
hi

rin
g 

by
 th

e 
in

di
vi

du
al

 o
r c

or
po

ra
tio

n 
of

 o
ur

 d
es

ig
n

an
d/

or
 c

on
su

lti
ng

 s
er

vi
ce

s.
 T

he
se

 p
la

ns
 c

an
no

t b
e 

us
ed

 w
ith

ou
t t

he
 

Th
is

 p
la

n 
is

 p
rim

ar
ily

 a
 a

rr
an

gm
en

t o
f e

qu
ip

m
en

t f
or

 th
e 

co
nv

en
ie

nc
e

of
 o

w
ne

rs
 a

nd
/o

r c
on

tra
ct

or
s 

an
d 

is
 m

ad
e 

fro
m

 a
va

ila
bl

e 
in

fo
rm

at
io

n 
bu

t m
ea

su
re

m
en

ts
 a

re
 to

 b
e 

ve
rif

ie
d 

on
 th

e 
jo

b.

in
te

nd
ed

 fo
r u

se
 o

th
er

 th
an

 b
y 

R
.L

.C
ur

tis
, I

nc
.,d

.b
.a

. C
ur

tis
 R

es
ta

ur
an

t
E

qu
ip

m
en

t.,
U

se
 o

f t
hi

s 
de

si
gn

 o
r a

ny
th

in
g 

si
m

ila
r t

o 
it 

w
ill

 b
e 

co
ns

id
er

ed

ex
pr

es
se

d 
w

rit
te

n 
co

ns
en

t o
f R

.L
.C

ur
tis

, I
nc

.

An
 E

m
plo

ye
e 

Ow
ne

d 
Co

m
pa

ny

FLOOR
PLAN

1/4" = 1'-0"

EQ1preliminary plan 07-29-2016

Floor Plan



Jeff Elder
jeff@eebcre.com

Ashley Hope Elder
ashley@eebcre.com
(541) 345-4860

The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information.  
Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.

4

Equipment and Fixtures

Fixtures, Décor, Seating, Tables & Lighting		

Seating				   Tables
Speakers			   Finishes
Restrooms			   Lighting
Artwork				   Furniture

Equipment						    

Hot water heater		  Cooler
Freezer			     	 Refrigerator
Dish table shelf		    	 Clean dish table
Dishwasher			   Hand Sink 
Wash table			   Water filtration system
Dishwasher			   Ice cuber
Slicer			      	 Walk in cooler
Planetary mixer		    	 Keg rack
Heated Mua with Evap cooler   	 Type 1 grease hood
Grease fan and duct		  Fire suppression system
36” 3 burner gas stove		  Worktop cook stand refrigerator 
Fryer				    Counter top griddle
Salamander broiler		  Under counter refrigerator
Back bar cooler			   Back bar (2)
Charbroiler			   Sandwich salad prep refrigerator (2)
Dish cabinet			   Under counter freezer
Work counter  (5)		  Headlamp
Dish cabinet			   Coffee brewer
Soda dispenser			   Refrigerator worktop
Blender station			   Bottle display
Ice bin				    Hand sink
Glass rack			   Racks
Small wares			   Security cameras
POS System			   Phones
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Location

1400 Valley 
River Drive

Starbucks

Red Robin

Dickie Jo’s

Valley River Center
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This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon. This pamphlet is informational only and neither the pamphlet 
nor its delivery to you may be construed to be evidence of intent to create an agency relationship. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) 
agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law 
provides for three types of agency relationships between real estate agents and their clients: 

Seller’s Agent — Represents the seller only; 

Buyer’s Agent — Represents the buyer only; 

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who want to 
purchase the same property. This can be done only with the written permission of both clients. 

The actual agency relationships between the seller, buyer and their agents in a real estate transaction 
must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully 
before entering into an agency relationship with a real estate agent. 

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer 
Under a written listing agreement to sell property, an agent represents only the seller unless the seller 
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer 
acts only as the buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the 
seller. An agent who represents only the seller or only the buyer owes the following affirmative duties to 
their client, other parties and their agents involved in a real estate transaction: 

1.	 To exercise reasonable care and diligence; 

2.	 To deal honestly and in good faith; 

3.	 To present all written offers, notices and other communications in a timely manner whether or not 
the seller’s property is subject to a contract for sale or the buyer is already a party to a contract to 
purchase; 

4.	 To disclose material facts known by the agent and not apparent or readily ascertainable to a party; 

5.	 To account in a timely manner for money and property received from or on behalf of the client; 

6.	 To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in 
a transaction; 

7.	 To disclose in a timely manner to the client any conflict of interest, existing or contemplated; 

8.	 To advise the client to seek expert advice on matters related to the transactions that are beyond the 
agent’s expertise; 

9.	 To maintain confidential information from or about the client except under subpoena or court order, 
even after termination of the agency relationship; and 

10.	 When representing a seller, to make a continuous, good faith effort to find a buyer for the property, 
except that a seller’s agent is not required to seek additional offers to purchase the property while 
the property is subject to a contract for sale. When representing a buyer, to make a continuous, good 
faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional 
properties for the buyer while the buyer is subject to a contract for purchase or to show properties for 
which there is no written agreement to pay compensation to the buyer’s agent. 

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by 
written agreement between client and agent. 

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer 
and may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, 
a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without 
breaching any affirmative duty to the buyer. 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the 
agent’s expertise.   

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who 
want to purchase the same property only under a written “Disclosed Limited Agency” agreement, signed 
by the seller, buyer(s) and their agent. 

When different agents associated with the same real estate firm establish agency relationships with 
different parties to the same transaction, only the principal broker (the broker who supervises the other 
agents) will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to 
represent only the party with whom the agent already has an established agency relationship unless all 
parties agree otherwise in writing. The supervising principal broker and the agents representing either 
the seller or the buyer have the following duties to their clients: 

1.	 To disclose a conflict of interest in writing to all parties; 

2.	 To take no action that is adverse or detrimental to either party’s interest in the transaction; and 

3. 	 To obey the lawful instruction of both parties. 

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when 
representing only a seller or only a buyer, except that the agent may not, without written permission, 
disclose any of the following: 

1.	 That the seller will accept a lower price or less favorable terms than the listing price or terms; 

2.	 That the buyer will pay a greater price or more favorable terms than the offering price or terms; or 

3.	 In transactions involving one-to-four residential units only, information regarding the real property 
transaction including, but not limited to, price, terms, financial qualifications or motivation to buy or sell. 

No matter whom they represent, an agent must disclose information the agent knows or should know 
that failure to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an 
agent acting under a Disclosed Limited Agency agreement has no duty to investigate matters that are 
outside the scope of the agent’s expertise. 

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. 
If you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent, 
Buyer’s Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about 
the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make 
a licensee your agent without their knowledge and consent, and an agent cannot make you their client 
without your knowledge and consent.

Initial Agency Disclosure (OAR 863-015-215(4))


